SUBJECT INDEX 


January through December 1977 


ADVERTISING 
The Case For Contact Lens Advertising, Mar., 83 


CONTACT LENSES 

Adding Up The Cost Of Soft Lenses, Nov., 75 

Are You Too Soft On Hard Lens Fees? Mar., 34 

The Case For Contact Lens Advertising, Mar., 83 

Contact Lenses In A Crisis, Mar., 39 

Contacts For Cosmetics, Mar., 93 

The Legal Risks You Run Prescribing Contacts, 
Mar., 53 

Truth About These ‘Expensive’ Contact Lenses, 
Mar., 45 

Viewpoints On Contact Lens Practice, Mar., 63 

Your Contact Lens Practice: See How It Grows, 
Mar., 30 


DEAR jUDI 

The Complaint Department Is You, Jan., 47 

Follow-Up Care For The Contact Lens Patient, 
Mar., 107 


Follow-Up Care For The Contact Lens Patient Part Il, 


May, 67 
Managing Momma, Sept., 43 
More On Managing Momma, Oct., 71 
The Youngest Profession, July, 39 


DEMONSTRATE! 

Astigmatism, May, 79 

Bifocal Heights, Aug., 51 
Fixation Disparity, June, 73 
How The Eye Focuses, Sept., 61 
Myopic Progression, Apr., 97 
Need For Large Blanks, Feb., 64 
Need For Trifocals, Jan., 39 
Phorias For Young Children, Dec., 57 
Retinal Blood Vessels, Mar., 122 
Spectacle Distortions, Oct., 69 
Trifocals, Nov., 89 


FRAME/FASHION 

Fashion In Lenses And Cases, July, 69 

Fashion Styling: ‘It’s Done With Mirrors’, July, 61 
Frames As ‘Cosmetics’, Apr., 128 

Specs In The Spotlight, July, 78 

The Weighty Matter Of Fashion, July, 33 

What Price Fashion?, July, 23 

What’s Ahead For Fashion Eyewear?, July, 17 
Viewpoints On Fashion, July, 49 


FINANCIAL 

Cashing In On Your Patients’ Credit Cards, June, 61 

Collection Problems? Try This 5 Per Cent Solution, 
Sept., 107 

Does It Pay To Incorporate?, Aug., 67 

Don’t Get Stung In The Stock Market, Jan., 85 

How To Buy A Practice, Feb., 77 

How To Buy Or Sell A Practice, Apr., 45 

How To Collect In Full — In Advance, Nov., 57 


How To Spot And Hit Your Retirement Goals, Oct., 85 

Keogh Speaks Out About The Keogh Plan, Feb., 41 

20 Per Cent On Your Investments: The Easy Way! 
Nov., 83 

Update Your Estate Plan Now! Nov., 61 

What To Do When A Hotel Drops In On You, Feb., 87 

Wise Ways To Sell A Practice, Jan., 19 


LENSES 
Fashion In Lenses And Cases, July, 69 
Verifying Impact Resistance, Sept., 55 


LEGAL 

Are You Violating The Wage-Hour Laws? Oct., 95 

‘Big One’ Close At Hand, Mar., 130 

Case Of The 1,600 Eyes, June, 33 

Case Of The 1,600 Eyes, Sequel, Oct., 109 

Divorce Optometry Style! Oct., 25 

The Legal Risks You Run Prescribing Contacts, 
Mar., 53 

Product Liability: The New Malpractice Menace, 
Jan., 26 


PATIENT RELATIONS 

Dispensing Aids That Do, Sept., 79 

Don’t Rest While You Test, Oct., 55 

4-H Eye Care Program Is Coming Your Way, May, 55 
Grey World Of The Color Blind, Feb., 69 

Guiding The Blind Child, Oct., 49 

Hire A Public Relations Consultant?/une,93 

‘See Your Optometrist Twice A Year!’ Sept., 99 
‘Show And Tell’ For Better Vision Care, Feb., 103 
Your Office Uniform: Color It Beautiful? Sept., 85 
Why Some Patients Don’t Like You, June, 49 


PERSONALITIES 

The Double Life Of Dr. Kensett, Sept., 33 

The Double Life Of Drs. Nolan, Oct., 37 

Gil Morgan: Optometry’s Top Swinger, Jan., 79 
The President’s Eye Doctor, Aug., 39 

The Women In Optometry, May, 83 


PRACTICE MANAGEMENT 

A Modest Proposal, Jan., 24 

A New Ballgame For Optometry, Aug., 31 

Add An Associate — Add A Specialty! Apr., 37 

All You Get By Giving, Dec., 25 

Are You Too Soft On Hard Lens Fees?, Mar., 34 
Associate Practice: Ready Or Not?, Apr., 25 
Automation: Future Shock In Optometry, Nov., 20 
Better Reports Mean Better Patient Care, Jan., 69 
Cashing In On Your Patients’ Credit Cards, June, 61 
Charge Extra For An Rx Copy?, Sept., 21 
Dispensing With Optometrists, Nov., 37 

Divided They Conquer! Apr., 87 

Does It Pay To Incorporate? Aug., 67 

Don’t Rest While You Test, Oct., 55 

Don’t Sit Down On The Job, July, 85 

‘Goodnight’ To Evening Hours!, Oct., 101 
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Guiding The Blind Child, Oct., 49 

Hiring An Associate? Put It In Writing! Apr., 57 

How The Government Can Help You With Help, 
June, 77 

How To Buy A Practice, Feb., 77 

How To Buy Or Sell A Practice, Apr., 45 

How To Hire An Aide You'll Love, June, 101 

How To Slow Down Without Giving Up, Sept., 63 

Looking Into Fundus Photography, Aug., 21 

Make The Most Of Your Manufacturer’s Rep, Jan., 42 

Open Your Mouth; Cover Your Eyes, Jan., 28 

Optometry On Wheels, Dec., 19 

Partnership Practice: Putting It All Together, May, 105 

Paving The Path For Your New Associate, Apr., 28 

The Paycheck With The Fringe On Top, Nov., 69 

Requesting Patient Information, Feb., 99 

Rx For An Accurate Rx Order, Aug., 55 

Save Your Office Energy, Dec., 37 

‘Show And Tell’ For Better Vision Care, Feb., 103 

That Helping Hand; Helping Itself?, Dec., 47 

The Truth About Medical Eye Exams, June, 19 

Want To Work With An M.D.?, Apr., 77 

“What Automation Has Meant To Me’, Nov., 27 

Where To Meet Your Match?, Apr., 65 

While You’re At The Congress Who’s Minding The 
Office, May, 46 

‘Why | Won’t Give Out Prescriptions’, Sept., 27 

The ‘Write’ Way To Hire An Aide, Dec., 61 

Your Best Investment Is You, Nov., 47 

Your Contact Lens Practice: See How It Grows! 
Mar., 30 

Your Office: High, Wide and Handsome?, Aug., 81 


TAXES 

Additional First Year Depreciation Frequently 
Overlooked, July, 143 

Can You Take That T-Man’s Word For It?, Feb., 30 

Deducting Those Travel Expenses To Toronto, May, 41 

Easy Way To Keep Good Tax Records, Feb., 53 

How To Trigger A Tax Audit, Nov., 91 

Investment Credit Increases Extended By New Law, 
Mar., 127 

Keogh Speaks Out About The Keogh Plan, Feb., 41 

New Changes In Capital Gains And Losses, Aug., 113 

Now You Can Claim Those Babysitter Bills, Feb., 37 

Penalties On Declaration Of Estimated Income Tax 
Returns, June, 155 

Proper Record Keeping Of T&E Expen~ 2s, Nov., 137 

Tax Facts When You Buy Or Sell A Practice, Apr., 101 

Tax Savings Through Individual Retirement Savings 
Plan, Oct., 133 

That New Tax Law: The Winners And The Losers, 
Feb., 23 

Which Route To Tax Exempt Income?, Sept., 71 

Withhold What? From Whomi?, Jan., 63 


TRAVEL & EDUCATION 

Congress Logo: An Interrelation, May, 45 
Crucial Issues For The A.O.A. Congress, May, 22 
Toronto: Affectionately Yours! May, 33 

What’s Doing At The Congress, May, 19 
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A.1.T. Industries 

Allergan Pharmaceuticals 

Art-Craft 

Associated Optical 

A-V Scientific Aids 

Ayerst Laboratories 

Bausch & Lomb 

Better Vision Institute 

Burton 

Coherent Radiation 

Con-Cise Contact Lens Co. .............00 42 
Cooper Laboratories 

Dispensers Optical Service 

ge ge ae 92 
Eye Kraft 


HydroCurve Soft Lenses 

Imperial Optical 

ROGETt LORE EGE cceccsicersssienibintinnn 88 
Marco Equipment 

Martin Copeland 

Mercer Enterprises 


Omega Optical 
Optica 

Optical Associates 
Optical Radiation 


Pierre Cardin 


Sitler’s Supplies 

Style-Rite Optics 

Titmus 

Topcon Instrument 

Universal Ophthalmic ................::000++ 62 
U.S. Optical Specialties 

Raymond S. Wright Insurance 

Zyloware 














